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Candor Homes celebrates satisfying double

CANDOR Homes secured 
two major wins at the 2025 
HIA Awards, highlighting the 
company's commitment to 
quality, value  and client-� rst 
customisation.

In operation for eight 
years servicing the Hunter, 
Lake Macquarie and Central 
Coast areas, and participat-
ing in the awards for only the 
second year, Candor saluted 
in the following categories:
�   Custom Built Home up to 

$600,000 (The Leonora)
�  Bathroom in a Display 

Home (The Eden) 
Candor Homes was al-

so recognised as a � nalist 
in three other categories, 
demonstrating excellence 
across various sectors: � e 
Brighton (Display Home 
$750,000 to $800,000); � e 
Kensington (Kitchen in a Dis-
play Home); and � e Eden 
(Display Home $600,000 to 
$700,000).

"We're thrilled to be walk-
ing away with two wins from 
� ve nominations," said sales 

manager Silvano Silvestri.   
"� ese wins  acknowledge 

the dedication, skill  and 
hard work of our entire team. 

"Our growth has been 
exciting, but we've always 
focused on building strong 
foundations and putting 
our customers � rst. It's in-
credibly rewarding to have 
our work celebrated by 

the industry.
"� ese awards inspire 

us to continue delivering 
homes that not only meet 
but exceed expectations."

Since its inception eight 
years ago, Candor Homes 
has delivered over 200 qual-
ity homes with a simple mis-
sion: to deliver quality, value 
and homes that re� ect each 

customer's individual needs. 
� is is achieved through 

their unique promise of full 
customisation at no extra 
cost, allowing clients to truly 
create a home that repre-
sents them.

"Winning the award for 
Custom Built Home up to 
$600,000 shows that a� orda-
ble, high-quality homes are 

absolutely possible," Silvano 
said. 

"Whether it's a smart, af-
fordable home or a fully cus-
tomised luxury design, every 
build is a smart investment."

Central to Candor's oper-
ations is ensuring clients are 
educated and informed be-
fore they sign, with transpar-
ent pricing and inclusions.

"� e building industry 
can feel confusing, and our 
clients appreciate our open, 
upfront approach," Silvano 
noted. 

"We include so much 
more than standard, and 
our clients value our open, 
honest and value-fo-
cused approach."

Clients are encouraged 
to visit the Lochinvar Dis-
play Home to explore the 
award-winning Eden Bath-
room up close. 

With new display homes 
and exciting custom home 
builds planned for 2026, 
Candor Homes looks set to 
continue its ascent as a re-
gional building leader.
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 Candor Homes returned from this years awards with two wins from five nominations, including Custom Built Home up 
to $600,000 (The Leonora), above. Picture supplied 
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 These wins 
acknowledge 
the dedication, 
skill and hard 
work of our 
entire team. 
Silvano Silvestri, sales 
manager, Candor 
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